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L4 B (NoMarketNeed) - 42%
ZHoj| A ] (Get Outcompeted) - 19%
HHEE H (Pricing/CostIssues) - 18%

Al RRIEE (Need/Lack Business Model) - 17%
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S22l AI-Q| HIE £A| (Product Mis-Timed) - 13%

. 222 2|X| (Bad Location) - 9%
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- MHoHEl 2 (Not the Right Team) - 23%

- T A4l (Lose Focus) - 13%

- El/EXIXH H=2} (Dishamony on Team/investors) - 13%

- EH 2= (Lack Passion) - 9%

- H|IER|T/ZIX 2= 2 (Don't Use Network/Advisors) - 8%
- HO}2 (Bum Out) - 8%
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- N2 S2&! £ (Poor Product) - 17%
- OF[E! 2 (Poor Marketing) - 14%
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(Ilgnore Customers) -14%
(Pivot Gone Bad) -10%
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(Legal Challenges) - 8%
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